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ITEM 1: COVER SHEET

WealthBridge Inc.
900 Fort Street Mall, Suite 200
Honolulu, HI 96813
Phone: (808) 528-0012
Fax: (808) 528-0013
E-mail: david@wealthbridgeinc.com
Website: www.wealthbridgeinc.com

Prepared: July 21, 2014

This brochure provides information about the qualifications and business practices of WealthBridge Inc.
If you have any questions about the contents of this brochure, please contact us at the telephone number
and/or e-mail address above. The information in this brochure has not been approved or verified by the
United States Securities and Exchange Commission or any state securities authority.
WealthBridge Inc. is a registered investment advisor. Registration of an investment advisor does not
imply any level of skill or training. The verbal and written communications of an investment adviser
provide you with information you need to determine whether to hire or retain the advisor.
Additional information about WealthBridge Inc. is also available on the SEC’s website at
www.adviserinfo.sec.gov.

PART 2A
ITEM 2: MATERIAL CHANGES

WealthBridge Inc.
Our previous annual update was dated February 5, 2014. This item will be updated with the next annual
updating amendment to reflect material changes to the Part 2.

Please contact us at (808) 528-0012 or david@wealthbridgeinc.com if you would like
a copy of our updated Part 2. Additional information about us is also available on
the SEC’s website at www.adviserinfo.sec.gov.
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ITEM 4: ADVISORY BUSINESS
Who we are
WealthBridge Inc. (referred to as “we,” “our,” “us,” or “WealthBridge”), has been registered as an
investment advisor since June 2007. Our principal executive officer is David S. Chang, President/CEO.
WealthBridge is wholly-owned by David S. Chang.

Services we offer
Wealth Management Services
WealthBridge Inc. is a fee-based wealth management and registered investment advisory firm that
specializes in comprehensive financial planning and business planning. Our wealth management services
are customized to work with and towards each client's individual financial goals. We offer a wide range
of diversified portfolios & investment products to fit each client's investment profile. As an independent
fee-based wealth management company, WealthBridge Inc. puts our client's best interests first, avoiding
and/or disclosing any conflicts of interest. In addition to our asset-based management fee, WealthBridge
Inc.'s President & CEO David S. Chang offers insurance products for sales and commissions.
All advice and services offered are tailored to fit each client’s financial needs & goals. This process
begins with us sitting down with each client to determine their current financial state and goals, as well go
over important financial details such as: current net worth, risk tolerance, time horizon, and cash flow
needs. We then formulate a comprehensive financial strategy involving personal “WealthBridges” to
reach the client’s financial goals. These personal “WealthBridges” may encompass education account
planning, retirement planning, & insurance planning. We also work closely with a client’s tax
professional and/or estate planner with the client’s written permission to provide tax-effective
investments, avoid unnecessary taxes, and plan for a lasting legacy.
WealthBridge Inc. generally has discretionary authority over client investments, meaning that we have the
authority to determine which securities are bought & sold, at what time, and in what quantities, without
obtaining specific client consent. The only restrictions on the above discretionary authority are those set
by the client on a case-by-case basis. Discretionary authority allows us to act on behalf of the client in
most matters necessary to the handling and/or monitoring of the account without the client’s prior
approval.
See Item 8 for a description of our investment strategy.
Financial Planning Services
WealthBridge Inc.'s Financial Planning services may include consultations and/or written plan which
analyzes a client's financial situation & makes appropriate recommendations for strategies & methods of
implementation of the strategies. These services are provided on a consultation-only basis and are
separate from our Wealth Management Services. Clients may choose to utilize this service one-time only
or ongoing at their discretion.

Assets under management
As of July 20, 2014, we manage assets of $20.0 million on a discretionary basis.
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ITEM 5: FEES AND COMPENSATION
Wealth Management Services
Advisory Fees & Billing Practices
Fees are calculated as a percentage of assets under management. These fees are billed at the beginning of
each quarter based on the value of the account as of the last day of the previous calendar quarter. Our
standard fee schedule is:
Assets Under Management
Up to 100,000
100,001 – 500,000
500,001 – 1,000,000
1,000,001 – 2,000,000
Over 2,000,000

Annual Fee
1.60%
1.25%
1.10%
1.00%
negotiable

When we negotiate our fees, we consider the size and complexity of a client’s account.
You may provide authorization for us to deduct our fees directly from your investment account.
Important information to know about the deduction of management fees:


You must provide authorization for us to deduct fees by initialing the appropriate section of our
contract.



You will receive a detailed invoice each quarter which outlines our fees and how they are
calculated at the same time we request payment from the custodian.



You will receive a statement from your custodian which shows your holdings.



You are responsible for reviewing the accuracy of the fees being billed, as the custodian will not
do so.

You may elect to pay by check rather than having payment deducted directly from your account.
You may end our advisory relationship by providing 30 days written notice. We will prorate the advisory
fees earned through the termination date and send you a refund for any unearned fees.
Other Costs Involved
In addition to our advisory fee shown above, you are responsible for paying fees associated with investing
for your account. These fees include:


management fees for ETFs and mutual funds. These are fees charged by the managers of the ETF
or mutual fund and are a portion of the expenses of the ETF or mutual fund.



brokerage costs and transaction fees for any securities or fixed income trades. These are
generally charged by your custodian and/or executing broker.

Additional information about brokerage costs and services is provided in “Item 12: Brokerage Practices.”
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Financial Planning
Financial planning services are provided for a fixed fee which ranges from $500 to $1,500, depending on
the complexity of a client’s financial situation. The negotiable hourly fee is up to $150. You will receive
an invoice upon completion of the financial plan that is payable upon receipt. You may pay for financial
planning services by check or cash.
You may cancel our financial planning agreement at any time by providing written notice. Upon
cancellation, we will present you with an invoice for time spent. This invoice is payable upon receipt.
We have a conflict of interest when providing financial planning advice. If you elect to implement the
recommendations made in the financial plan through us, we receive the customary fees as disclosed in the
above section. You are not required to employ us to implement the financial plan, or to implement the
plan, or any portion of it, at all.
Conflicts of Interest
David S. Chang is licensed to sell, for sales commissions, insurance products through Financial
Independence Group, Inc., an independent insurance brokerage firm. In addition, WealthBridge is
licensed as an insurance agency with David S. Chang and Daniel Peters as insurance agents.
NOTE: Clients should be aware that a conflict exists between the interests of the applicant and the
interests of the clients; and the client is under no obligation to act upon the recommendations of
WealthBridge, Mr. Chang or Mr. Peters; and if the client elects to act upon any of the recommendations,
the client is under no obligation to affect the insurance transactions through any of the above entities or
individuals.

ITEM 6: PERFORMANCE-BASED FEES AND SIDE-BY-SIDE MANAGEMENT
We do not receive performance fees for managing accounts.

ITEM 7: TYPES OF CLIENTS
Our clients are typically individuals, not-for-profit and closely held businesses; and retirement plans
offered to businesses. There is no minimum assets under management required to be kept with us.

ITEM 8: METHODS OF ANALYSIS, INVESTMENT STRATEGIES AND RISK OF LOSS
Certain investments and securities may be subject to tax consequences and/or annual contribution limits
depending on the client’s tax bracket. We highly recommend that all clients continuously consult with a
tax professional, regardless of account size or investments. Our firm instructs the custodians to use the
first in, first out (FIFO) accounting method for calculating and reporting the cost basis of investments,
unless the client provides written notice to WealthBridge Inc. that a different accounting method should
be used. Each client is responsible for contacting their tax professional to determine if this accounting
method is the right choice for them. Please note that the accounting method used for cost basis cannot be
changed once a trade has been settled.
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Recommendations are based on completion of our Data Gathering Questionnaire, which details each
client’s assets, liabilities, short/long term financial goals, risk tolerance, liquidity needs, & time horizon.
The information from this questionnaire is then inputted into Moneyguide PRO. This software is used in
conjunction with our proprietary analysis to create custom portfolios for each client. The investments and
allocations of funds we recommend may differ from client to client, depending on the individual’s unique
needs, risk tolerance, and goals. We often recommend a combination of mutual funds and/or individual
debt securities to our general client base.
For clients with a net worth of at least $250,000 (excluding value of home, furnishings, and automobiles)
or a gross annual income of at least $70,000 AND a net worth or at least $70,000 (excluding value of
home, furnishings, and automobiles), we also offer access to non-traded Business Development
Companies, Senior Secured Loans, and non-traded REITS.
WealthBridge, Inc.’s Mutual Fund Screening Criteria
Consistent, Thoughtful Strategies – Successful funds tend to be driven by consistent, repeatable
strategies. Most strategies will hit a rough patch of lack luster performance eventually, but the key to
long-term success is staying focused on the strategy and riding out those rough patches. We do not want
to see a manager who suddenly switches strategies midstream to either accommodate the market or
marketing folks.
Experienced, Successful Management – Experienced, successful managers are less prone to get caught
up in fads or short-term trends. They are also likely to demand more from newer analysts, deepening the
quality of the bench at their firms and the quality of the organization supporting those managers.
Low Expenses – Expenses have greater predictive value than any other data point in the fund universe.
True, there will always be a handful of costly funds with great performance, but they’re less likely to
enjoy continued success than those with lower expenses. Realistically, returns on stocks and bonds may
be fairly modest for the next decade, so every penny saved in expenses can have a meaningful impact on
your bottom line 10 years from now. Load funds (% of your amount charged up front) seriously degrade
the principle and compound interest your deposit will earn in the long-run. Why is it then that we
recommend load-funds? If you as the client were to invest elsewhere, you will be charged the load-fund
as a commission for the financial advisor, but since we are fee-based advisors, all loads are waived,
saving the client potentially thousands if not hundreds of thousands of dollars in the long-run.
Responsible Fiduciaries – No evaluation of an investment manager is complete without a consideration
of whether they are acting in the interests of shareholders. We like to see managers who are compensated
based on long-term performance and who invest in the funds they manage themselves, boards that are
engaged and communicating with fund holders, and shareholder reports and letters that are honest,
thoughtful missives. Funds with large sums of managers’ money at stake often are managed in a more
tax-efficient manner, for instance.
A Note: We will include the Morningstar rating for each fund. The 4 traits discussed above are qualitative
whereas the star ratings are strictly quantitative. Morningstar’s fund star rating is designed to give
investors a quick snapshot of how a mutual fund has balanced risk and return in the past. They calculate a
fund’s star rating relative to other offerings that operate within that same category. The rating is not to be
construed as a buy and sell signal or the be-all end-all for determining its future prospects. Because they
recalculate funds’ star ratings every month, funds frequently gain or lose a star. Because the star rating
captures only a fund’s past risk/reward profile (not manager experience, strategy, costs, or stewardship),
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there will definitely be occasions when a fund with a low star rating has terrific future prospects, and vice
versa.
WealthBridge Inc.’s Exchange-Traded Funds (ETFs) Screening Criteria
Cost-Effective – ETFs have very low expenses. The average expense ratio for the mutual funds we use is
0.80% compared to 0.15% for ETFs. ETFs are even cheaper than the average index fund. There are also
no hidden fees, redemption fees, or minimum holding requirements with ETFs.
Best of Both Worlds – Like good mutual funds, ETFs are diversified baskets of stocks or bonds. Like
individual stocks, you can buy and sell ETFs just as you would a stock: on an exchange with the type of
order that’s best for you (limit, stop, short, etc). In other words, you can buy and sell ETFs throughout the
trading day at the prevailing price like a regular stock.
Tax Efficiency – Some mutual funds engage in high turnover which generates capital gains taxes for
investors. ETFs however engage in very low turnover and can be traded throughout the day real-time
which also prevents late trading.
Specialization – One of the critical components of the asset allocation strategy is for each fund to remain
in their class category. ETFs stay within in its class and tend to own all stocks in that class.
Non-Traded Investments
WealthBridge Inc. also provides access to high quality alternative investments to select clients that meet
certain criteria: a net worth of at least $250,000 (excluding value of home, furnishings, and automobiles)
or a gross annual income of at least $70,000 AND a net worth or at least $70,000 (excluding value of
home, furnishings, and automobiles). Examples of this type of investment would be non-traded Business
Development Companies, Senior Secured Loans, and REITs.
The holding period for these types of investments may vary, but will typically last from 5-7 years during
which time the client may take interest/dividend distributions, but not access their principle (there may be
an exception due to unique hardship). Each client’s risk tolerance, time horizon, & net worth must align
with that of the investment offered. There is a high liquidity risk for those who need to access their funds
prior to the investment going full cycle (becoming liquid), so we take time to educate and explain these
facts to ensure the client is fully aware of & comfortable with all risks involved.
WealthBridge Inc. also does not receive any commission and/or compensation from any of these types of
investments. While non-traded alternative investments normally come with a high commission price,
WealthBridge Inc., as an independent Registered Investment Advisor, has developed agreements with
certain companies to offer their products commission free. This allows WealthBridge Inc. to offer these
products at a discounted (commission-free) price compared to the listed Offering Price. For more
information, please contact our office at 808-528-0012.
WealthBridge Inc. does not represent or guarantee that our services, methods of analysis, or investments
can or will predict future results, successfully identify market tops or bottoms, or insulate clients from
losses due to market corrections or declines. We cannot offer any guarantees or promises that your
financial goals will be met. Past performance of investments should not be construed as an indication of
future results.
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All investments involve different degrees of risk. You should be aware of your risk tolerance level and
financial situation at all times. We cannot guarantee the successful performance of an investment and we
are expressly prohibited from guaranteeing accounts against losses arising from market conditions. It is
the responsibility of the client to provide WealthBridge Inc. with complete information and to promptly
notify our office of any material changes in financial circumstances, liquidity needs, or goals.

ITEM 9: DISCIPLINARY INFORMATION
Registered investment advisors are required to disclose any material facts regarding any legal or
disciplinary actions that would be material to your evaluation of the investment advisor and each
investment advisor representative providing investment advice to you. We have no information of this
type to report.

ITEM 10: OTHER FINANCIAL INDUSTRY ACTIVITIES AND AFFILIATIONS
Mr. Chang is also licensed to sell insurance products through Financial Independence Group, Inc., an
independent insurance brokerage firm. Please see “Item 5: Fees and Compensation” for additional
information regarding this relationship and the conflicts of association associated with it.

ITEM 11: CODE OF ETHICS, PARTICIPATION OR INTEREST IN CLIENT
TRANSACTIONS AND PERSONAL TRADING
Code of Ethics
We have adopted a set of enforceable guidelines (Code of Ethics), which describes unacceptable conduct by
WealthBridge and our associated persons. Summarized, this Code of Ethics prohibits us from:


placing our interests before yours,



using non public information gathered when providing services to you for our own gains, or



engaging in any act, practice or course of business that is, or might be considered, fraudulent,
deceptive, manipulative, or in violation of any applicable law, rule or regulation of a
governmental agency.

Please contact us if you would like to receive a full copy of this Code of Ethics.

Personal Trading for Associated Persons
We may buy or sell some of the same securities for you that we already hold in our personal account. We
may also buy for our personal account some of the same securities that you already hold in your account.
It is our policy not to permit our associated persons (or their immediate relatives) to trade in a way that
takes advantage of price movements caused by your transactions.
We may restrict trading for a particular security for our accounts or those of our associated person if there
is a pending trade in that security in a client account. Trades for our accounts (and those of our associated
persons) will be placed after client trades have been completed. We may receive a better or worse price
than that received by the client.
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WealthBridge and its associated persons may purchase or sell specific securities for their own account
based on personal investment considerations without regard to whether the purchase or sale of such
security is appropriate for clients.
All persons associated with us are required to report all personal securities transactions to us quarterly.

ITEM 12: BROKERAGE PRACTICES
Selection of Brokers
In recommending brokers to execute portfolio transactions, we make a good faith judgment of about
which broker would be appropriate. We take into consideration not only the available prices and rates of
brokerage commissions, but also other relevant factors that may include (without limitation):


the execution capabilities of the broker/dealer,



research (including economic forecasts, investment strategy advice, fundamental and technical
advice on individual securities, valuation advice and market analysis),



custodial and other services provided by the broker/dealer that are expected to enhance our
general portfolio management capabilities,



the size of the transaction,



the difficulty of execution,



the operational facilities of the broker-dealers involved,



the risk in positioning a block of securities, and



the quality of the overall brokerage and research services provided by the broker/dealer.

We recommend and request, but do not require, that clients use Trade-PMR, Inc./First Clearing, LLC or
Pensco Trust Company to act as custodian. Pensco Trust Company is a trust company that custodies
alternative investments. Trade-PMR, Inc. is a broker/dealer that provides reporting and client interface
and clears trades through First Clearing, LLC, an executing broker/dealer. While we recommend that you
use one of the above firms as custodian and/or broker, you will decide whether to do so and will open
your account with the firm you choose by entering into an account agreement directly with them. Clients
may instruct WealthBridge to trade through a broker/dealer other than Trade-PMR, Inc./First Clearing,
LLC.
Some investment advisors retain the authority to choose the broker/dealer custodian used for client
accounts without client approval. In those instances, the investment advisor would be responsible for
negotiating the commission rates paid for client transactions. Because we do not have that authority, you
are responsible for understanding the terms and conditions (including, but not limited to, commission
rates) relating to all services to be provided by the broker/dealer you are directing us to use. We have no
responsibility for obtaining the best prices or any particular commission rates for transactions with or
through the broker/dealer. You may pay more for trades than another client that chooses a different
broker/dealer. If you would like us to cease executing transactions with or through the designated
broker/dealer you must notify us in writing.
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Aggregation of Orders
There are occasions on which portfolio transactions will be executed as part of concurrent authorizations
to purchase or sell the same security for another client or one or more of our associated persons.
We do not block (aggregate) trades for your account with those of other client accounts. We only
recommend trades in mutual funds, which do not offer the capability of block trading. We may sell
individual stocks which clients have obtained before engaging us, or that we hold in the client’s account
at their request. These irregular trades do not allow for block trading.

Soft Dollars
“Soft dollars” are typically generated when an investment advisor enters into an agreement with an
executing broker to receive a portion of the commissions generated by the advisor’s client trades. The
soft dollars are allocated to the investment advisor and can then be used to purchase items or services.
The investment advisor has a fiduciary duty to its clients to obtain best execution, on an overall basis, for
any securities transactions.
We do not use soft dollars as described above. The SEC recently changed the wording of certain
questions on the Form ADV and has indirectly changed the definition of soft dollars. Due to the new
wording, the receipt of goods and/or services from a third party in connection with providing advice to
clients could be seen as “soft dollars.” The additional services we receive from custodians that we use to
transact client trades, as disclosed in the section entitled “Item 14: Client Referrals and Other
Compensation” below, would fall under this description of soft dollars.

ITEM 13: REVIEW OF ACCOUNTS
Wealth Management Clients
These accounts are reviewed at least once a week by David Chang, President/CEO. The review includes
account status (documents, demographics, deposits, balance, etc.).
On a quarterly basis, a report of performance by quarter for entire portfolio and individual accounts
(opening/closing value and total gains after fees); management fees; portfolio summary and detail;
allocations and detail; index comparisons is provided. These reports are provided in writing.
Financial Planning Clients
Financial plans are reviewed at client’s request by David Chang, President/CEO. He reviews current
status to identify any changes in the client’s environment or goals; reviews performance of investments to
date and client’s investment options; discuss market trends; determine any investment changes needed.

ITEM 14: CLIENT REFERRALS AND OTHER COMPENSATION
We receive economic benefits from custodians that we use to execute trades in client accounts. These
benefits include the following products and services (provided without cost or at a discount):


receipt of duplicate client statements and confirmations;
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research related products and tools;



access to a trading desk serving investment advisor participants;



access to block trading (which provides the ability to aggregate securities transactions for
execution and then allocate the appropriate shares to client accounts);



the ability to have advisory fees deducted directly from client accounts;



access to an electronic communications network for client order entry and account information;
and



access to mutual funds with no transaction fees and to certain institutional money managers.

We do not provide compensation for client referrals.

ITEM 15: CUSTODY
If you give us authority to deduct our fees directly from your separately managed account, we have
custody of those assets. In order to avoid additional regulatory requirements in these cases, we follow the
procedures outlined in “Item 5: Fees and Compensation.” You will also receive quarterly statements
directly from custodian of the account that details all transactions in the account. We also urge you to
compare custodian account statements to the quarterly performance reports you will receive from us.

ITEM 16: INVESTMENT DISCRETION
As one of the conditions of managing your account, you are required to provide discretionary authority
for us to manage your assets. Discretionary authority means that you are giving us a limited power of
attorney to place trades on your behalf. This limited power of attorney does not allow us to withdraw
money from your account, other than advisory fees if you agree to give us that authority.
You grant us discretionary authority by completing the following items:


Sign a contract with us that provides a limited power of attorney for us to place trades on your
behalf. Any limitations to the trading authorization will be added to this agreement.



Provide us with discretionary authority on the new account forms that are submitted to the
broker/dealer acting as custodian for your account(s).

Clients may ask for confirmation to approve or disapprove before each trade is made.
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ITEM 17: VOTING CLIENT SECURITIES
We do not accept the authority to vote proxies on your behalf. You will receive proxies and other related
paperwork directly from your custodian. Upon request we will provide guidance about voting a specific
proxy solicitation.

ITEM 18: FINANCIAL INFORMATION
We do not charge or solicit pre-payment of more than $500 in fees per client six months or more in
advance. We have never filed for bankruptcy and are not aware of any financial conditions that are
reasonably likely to impair our ability to meet our contractual obligations to clients.

ITEM 19: REQUIREMENTS FOR STATE-REGISTERED ADVISORS
Principal Executive Officers and Management Persons
Our executive officer is David S. Chang. Additional information regarding his education and business
background is provided on Part 2B.
Neither WealthBridge nor any management person has been involved in any of the items listed below.


An award or otherwise being found liable in an arbitration claim alleging damages in excess of
$2,500, involving any of the following: 1) an investment or an investment-related business or
activity; 2) fraud, false statement(s), or omissions; 3) theft, embezzlement, or other wrongful
taking of property; 4) bribery, forgery, counterfeiting, or extortion; or 5) dishonest, unfair, or
unethical practices.



An award or otherwise being found liable in a civil, self-regulatory organization, or
administrative proceeding involving any of the following: 1) an investment or an investmentrelated business or activity; 2) fraud, false statement(s), or omissions; 3) theft, embezzlement, or
other wrongful taking of property; 4) bribery, forgery, counterfeiting, or extortion; or 5)
dishonest, unfair, or unethical practices.

Outside Business Activities
Mr. Chang is also the CEO of GreenTech Pacific, a company which develops solar projects in the state of
Hawaii for commercial and residential projects and taking advantage of the available general federal and
state tax credits. GreenTech Pacific will identify entities who would benefit from a reduction in energy
costs that would be available with a solar system, but who would not be able to take advantage of the tax
credit incentives available or have the finances needed for the solar system. The investor would then
enter into a power purchase agreement with the entity with a mutually agreeable time frame. Once the
commitment is made for the power to be purchased, the investor purchases and installs the solar system
and receives the tax credits for the system. In addition, the owner receives potential cash flow as a power
producer for the term of the agreement. The site where the system is installed receives the benefit of
lower energy costs.
If Mr. Chang feels it is an appropriate investment, he may recommend that clients contact GreenTech
Pacific to invest in a solar system. WealthBridge does not receive compensation for this referral, nor does
it receive management fees for assets that are invested in GreenTech. However, David Chang, in his
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capacity as CEO of GreenTech does receive compensation for systems that are purchased and developed.
Mr. Chang spends approximately 10 hours per week in this capacity.
Mr. Chang writes an article for a local paper on a weekly basis. In this article he frequently provides a list
of mutual fund recommendations.
David spends approximately 15% of his time on The Art of Thinking Smart (artofthinkingsmart.com )
and The Art of Smart Money (artofsmartmoney.com), informational websites providing general
educational material on finance, leadership and smart living. Subscribers and readers of the blogs and
informational websites may contract WealthBridge to provide investment advisory and financial planning
services.
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BROCHURE SUPPLEMENT

ITEM 1: COVER SHEET

David S. Chang
WealthBridge Inc.
900 Fort Street Mall, Suite 200
Honolulu, HI 96813
(808) 528-0012
July 21, 2014
This Brochure Supplement provides information about David S. Chang that supplements the
WealthBridge Inc. Brochure. You should have received a copy of that Brochure. Please contact David S.
Chang, President at (808) 528-0012 or david@wealthbridgeinc.com if you did not receive WealthBridge
Inc.’s Brochure or if you have any questions about the content of this supplement.
Additional information about David S. Chang is available on the SEC’s website at
www.adviserinfo.sec.gov.

ITEM 2: EDUCATIONAL BACKGROUND AND BUSINESS EXPERIENCE
David S. Chang was born in 1980.

Educational Background
School Name
United States Military Academy at West Point

Degree
BS

Year
2002

Major(s)
Economics, Computer Science

University of Hawaii

MA

2004

Political Science

Covenant Theological Seminary

MA

2008

Theological Studies

Employment Background
Employment Dates:
Firm Name:
Type of Business:
Job Title & Duties:

4/2007 - Present
WealthBridge Inc.
Investment Advisor
President and CEO

WealthBridge Inc.
Brochure Supplement
David S. Chang
Employment Background (continued)
Employment Dates:
Firm Name:
Type of Business:
Job Title & Duties:

12/2010 - Present
Chang Holding Company Incorporated
Holding Company
Chairman/CEO

Employment Dates:
Firm Name:
Type of Business:
Job Title & Duties:

10/2008 - Present
The Cabinet & Stone Factory
Renovation and Remodeling
Owner

Employment Dates:
Firm Name:
Job Title & Duties:

6/2002 - 12/2008
US Army
Military Intelligence Officer

ITEM 3: DISCIPLINARY INFORMATION
Registered investment advisors are required to disclose any material facts regarding any legal or
disciplinary actions that would be material to your evaluation of each investment advisor representative
providing investment advice to you. There is no information of this type to report.

ITEM 4: OTHER BUSINESS ACTIVITIES
David S. Chang is affiliated with Financial Independence Group, Inc., an independent insurance
brokerage firm. If you elect to implement insurance recommendations through Mr. Chang, he will
receive the normal and customary commissions. In these situations, a conflict of interest exists between
the interests of the client and Mr. Chang. You are under no obligation to implement insurance
recommendations through Mr. Chang.
Mr. Chang is also involved in the following businesses:
Business Name/Type of Business
The Cabinet & Stone Factory (dba CS Design Builders)
Chang Holding Company

Title/Job Duties
Owner
Owner

% of time
10%
10%

Mr. Chang is also the CEO of GreenTech Pacific, a firm that develops and sells solar systems and spends
approximately 10 hours per week in this capacity. Please see the disclosure provided in Part 2A, Item 19
for additional information regarding this relationship.
Mr. Chang spends approximately 15% of his time on The Art of Thinking Smart (artofthinkingsmart.com
) and The Art of Smart Money (artofsmartmoney.com), informational websites providing general
educational material on finance, leadership and smart living. Subscribers and readers of the blogs and
informational websites may contract WealthBridge to provide investment advisory and financial planning
services.
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WealthBridge Inc.
Brochure Supplement
David S. Chang

ITEM 5: ADDITIONAL COMPENSATION
David Chang does not receive any economic benefit from any non-client for providing advisory services.

ITEM 6: SUPERVISION
David Chang, President and CEO, is the owner and responsible for the supervision of all investment
personnel. His telephone number is (808) 528-0012.

ITEM 7: REQUIREMENTS FOR STATE-REGISTERED ADVISORS
Investment advisors who are registered with a state regulatory agency rather than the SEC are required to
provide information about a wider range of disciplinary information than that described above. David
Chang has not declared personal bankruptcy and has no disciplinary information to report.
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